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Mississippi Chiropractic Association
P.O. Box 1266

Summit, MS 39666

769-307-7082

MCA
Shring Seminar

APRIL 25-26, 2026

PRST STD
U.S. POSTAGE

PAID
Hattiesburg, MS
39402
Permit # 20

Pre-Registration and Hotel deadline is April 10, 2026

Meeting Schedule

DCs - 12 CE hours (3 hrs. risk management)
CAs - 6 CE hours

Saturday:

Sign-in 7:30 - 8:00 a.m.
DC Class is 8:00 a.m. - 5:30 p.m.
CA Class is 8:00 a.m. - 3:30 p.m.
Lunch (provided) 12:00 - 1:30 p.m.

Sunday:

DC Class is 8:00 a.m. - nhoon

For the future, would you prefer to receive flyers by:

O US mail or (1 Email

MCA Spring
Convention is at:
Hollywood Casino

711 Hollywood Blvd.
Bay St. Louis, MS

Reservations
228-469-2100

Room Cost:
$144.00 per night
with CODE: SO6MC26

Registration and hotel deadline
is April 10, 2026.

(8 HOURS CONTINUING EDUCATION)
MASTERING THE FEET, SPINE AND TMJ “THE WONG WAY”

DR. KEVIN M. WONG

Dr. Kevin M. Wong is a 1996 Summa Cum Laude graduate of Palmer College of Chiropractic West where he graduated as Class
Valedictorian. He has been a practicing Chiropractor and Continuing Education Instructor for aimost 29 years. He has developed his

emphases in the feet, ankles, shoulders/ribs, and the TMJ.

His program focuses on how the body’s extremities affect the spine and whole-body stability.




PLEASE list ALL Attendees, License #’s, and Certification #’s

MCA gl)g//[”o gz’//ﬁl’ﬂ&ll/’ REQUIRED  NAME DCLIC# | CACERT#
April 25-26, 2025 ¢ %A

Registration Fees: DC CA
DC CA

DC CA
CA

*Fees include admission to class and CE hours. CA
*You will receive seminar notes as a ready-to-print e-mail CA
attachment after your registration is received
*Continuing Education Certificates will be emailed to you.

CA

If registeri fter 4/10/26 add $25 Payment Options
registering arter a er person.
: . L (L check Enclosed DCharge to: Circle: VISA MC AE DISCOVER
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DOCTOR SPEAKER

ASSISTANT SPEAKER

*Employing doctor Card #
*Mailing Address

*City, State, Zip Return to: MCA

“E-mail P0. Box 1266 - Summit, MS 39666
*Phone Ph: 769-307-7082  Fax: 769-307-7099

*REQUIRED FIELD (Proper professional dress required)

Expiration Date

(2 HOURS RISK MANAGEMENT)
RISKY BUSINESS: NAVIGATING THE FINANCIAL RISKS IN HEALTHCARE

DR. RAY FOXWORTH

In today’s healthcare landscape, financial risks loom large for chiropractic practices.From improper discounting to flawed financial

and collection policies, the potential for financial loss is greater than ever before. Whether it’s navigating dual fee schedules, avoiding
inducement violations, or ensuring compliance with the False Claims Act and Anti-Kickback Statutes, this presentation will equip you with
the knowledge and tools you need to safeguard your practice’s financial health.

(2 HOURS RISK MANAGEMENT, COMPLIANCE, ETHICS)
ETHICS: CHIROPRACTIC ISSUES AND CASE STUDIES

MRS. KRISTI HUDSON

in today’s business environment, ethical conduct is paramount for chiropractic offices. As small business owners, chiropractors are
held to increasingly higher standards of ethical behavior. This presentation explores the importance of business ethics specifically in the
context of chiropractic practice.

Participants will gain insights into the legal and reputational risks associated with unethicalactions and behaviors. Through real-world
examples and case studies, attendees will learn about the potential consequences of ethical lapses on both the practice’s bottom line
and the profession’s image.

(6 HOURS CONTINUING EDUCATION)
COMPLIANT AND CONSISTENT CASH FLOW IS EVERYONE’S JOB

REBECCA I__ SCOTT You will come away with the

Led by Rebecca L. Scott, a seasoned professional with 35 years of professional experience, knov[\)l:te:g;hc;:i.n

this workshop goes beyond a traditional seminar or lecture. It adopts a hands-on approach, Billing g
allowing attendees to utilize “Kaizen” - a concept referring to business activities that Collections
continuously improve all functions and involve all employees. Through interactive workbook Time Management
exercises and practical suggestions, you'll gain valuable insights into achieving successful

reimbursement, both from patients and insurance companies.
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